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Driving growth in 
the leisure market:
DF Capital launches asset finance product

DF Capital is an established 
financial partner to the UK 
leisure industry, with a strong 
reputation of providing 

tailored funding solutions to 
manufacturers, distributers, dealers, and 
holiday park operators. Now, the bank is 
extending that support with an 
innovative consumer asset finance 
product, DFRNT (pronounced ‘different’) 
designed to meet the evolving needs of 
customers while helping dealers better 
serve their customers and grow sales.

MARKET LANDSCAPE
The UK leisure industry has experienced 
sustained growth over the past decade, 
driven by rising domestic tourism, 
further accelerated by COVID, and the 

importance of getting value for  
money. In particular, domestic tourism 
remains an attractive choice for  
families and retirees who seek UK-
based leisure options.

Finance plays a crucial role in the 
leisure sector by making high-value 
purchases, such as caravans, holiday 
homes, and motorhomes, more 
accessible to consumers. Spreading the 
cost of a major purchase for customers, 
widens their appeal and helps the 
distribution network grow.  

The recent Autumn Budget introduced 
a mix of cost and relief measures for 
holiday park operators and consumers 
alike. DF Capital continues to see 
domestic breaks as a resilient choice, 
with many households favouring 
better-value UK holidays in the current 
environment. DF Capital remains ready 
to support operators and their customers 
with flexible, appropriate finance 
solutions to help them navigate these 
changes and plan with confidence.

INTRODUCING A SMART-
ER APPROACH TO CON-
SUMER FINANCE
The bank’s new consumer asset finance 
product, DFRNT, brings a fresh 
approach to hire purchase within the 
leisure sector. A key differentiator is DF 
Capital’s risk-based pricing approach 
and use of a soft credit search. This 
provides customers with early clarity 
regarding their potential borrowing 
power and the rate they are likely to 
receive, all without the need for an 
initial hard credit search that could 
affect their future credit profile. 

The process is fast and transparent, 
with quotes generated in minutes via 
the Quick Quote tool, giving both 
sellers and customers confidence from 
the very beginning.

At the Smart Quote stage, approved 
introducers can quickly show customers 
how much they may qualify to borrow. 
Applicants can then customise the 
finance package by adjusting the 
deposit, term, or purchase amount. This 
flexibility enables them to shop and 
commit to a purchase with confidence.

DF Capital’s newly launched platform 
is fully digital and built for 
straightthrough processing, supporting 
dealers and parks as they look meet their 
customers’ finance needs, while still 
enabling personalised engagement 
when required. The aim is to deliver 
outstanding service levels for borrowers, 
parks, and dealers.

DFRNT has wide reaching appeal, with 
the UK holiday home market attracting a 
diverse range of buyers, from young 
families to retirees seeking to finance a 
new lifestyle. DF Capital’s approach 
moves beyond the traditional ‘yes or no’ 
credit decision to create a more 
customer-focused experience and 
broadening market access for 
consumers, dealers and park operators.

CONCLUSION
With strong demand for new finance 
solutions and a popular market backdrop, 
DF Capital’s consumer asset finance 
product meets a clear need in the sector. 
By providing funding across the entire 
purchase cycle, from manufacturers, 
parks and dealers to end consumers, the 
company supports growth at every stage 
of the leisure market. The combination of 
a risk-based approach and tools like the 
Smart Quote make the process even 
more customer-friendly, giving buyers 
early visibility of their borrowing potential 
and allowing them to tailor finance 
packages to their needs, reinforcing DF 
Capital’s role as a trusted finance partner 
in the UK leisure industry.
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